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February 
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Forty-four Years a Member 


President J. C. Conley (left) of the Omaha Association shakes hands during the 50th 
anniversary banquet with J. Theodore Bramman, a continuous member since 1904. 


Inflation and Credit October 

Who Gets the Biggest Slice of Pie? 
November 

Study of the Average Credit Period 
in 84 Industries .... November 
Another Look at Inflation .... December 
Can the Boom Continue? ....December 
An Economist Looks Ahead . . December 

Are We Approaching Normalcy? 
December 

Influence of the Election on Credit 
December 


Foreign Trade and Credit 
Further Deterioration Shown in Lat- 
est Latin-American Survey ....March 
The Three C’s Abroad 
Discrimination in Foreign Trade ..June 
Objectives of ITO in World Trade . June 
Marshall Plan Works on Adjustment 
Bureau Principles 
Foreign Credit Men See Way to 
Pay Exporters 
Unexpected Upset Features 40th 
Latin-American Survey ....September 
How Foreign Trade Affects USA 
November 
Credit Aspects of Foreign Trade 
December 


Fraud Prevention 


Keeping Track of Assets December 


Insurance and Fire Protection 
Fires are Inflationary 

Keeping Track of Insurance .. 
How to Lose Your Assets 


Legal Aspects of Credit 

Business Law as a Credit Tool . . January 

The Business Man’s Glossary . .February, 
March, April 


More About Secured Credits 


. .October 
....December 


May 
Quantity Discounts Are Hazardous 
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The Vexing Problem of Fixtures June 

Bank Accused of Giving False Credit 
Report ee 

Suppose the Debtor Dies? 

Where May Creditor Apply Debtor’s 
Payment 

New York Court Rules on When an 
Accountant Practices Law .. November 


Legislation 
Amendment to Regulation W is An- 
nounced .. November 


Miscellaneous 

Not Much Change in Federal Payroll 
February 

George Washington-Business Man 
February 

Quick, Doctor, the Pulmotor! ....April 

Men and Machinery 

Practical Public Relations 

Hasty Judgment September 

4,000,000 Business Operating in USA 

October 


The Personal Balance Sheet ...October 


Par-Clearance 

A Practical Treatment of Non-Par 
Clearance 

Par-Clearance Makes Slow, Steady 
Progress ° 

Are We Approaching the Problem 
from the Wrong Angle? ...... October 


Taxation 


Your Tax Load is Increasing .... March 


Advertising Studied at 
Terre Haute Meeting 


Terre Haute: “Does it pay to adver- 
tise?” was the subject of a talk given at 
the November meeting of the Terre 
Haute Association of Credit Men. The 
speaker was Hal Wagner, advertising 
manager of the Local Loan Co., Chicago. 


Oakland Credit Men 
Move to New Home 


Oakland: The Wholesalers Credit Assu 
ciation of Oakland has acquired a new 
home. The move was necessitated by the 
increase in Oakland membership. The 
Association has doubled its space by 
leasing the entire second floor of the nev 
building. Moreover, several thousands 
of dollars’ worth of new equipment has 
been purchased and the Oakland Associa- 
tion now feels in a much better condi- 
tion to give first class service to its 
400 members. The new address is 
Wholesalers Credit Association, 361—17th 
street, Oakland, California. 


New Jersey Executives 
Hold Forum on Insurance 


Newark: The New Jersey Association of 
Credit Executives held an _ interesting 
forum on November 23. The subject for 
discussion was “What a Credit Executive 
Should Know About Insurance.” 

The program was divided into three 
parts. First was an address, “Better Key- 
stones of Credit,” by Harold E. Taylor 
of the American Insurance Company, 
chairman of the Association’s insurance 
advisory committee. Next was a ten- 
minute movie “Texas City Comes Back.” 
The program was rounded out with a 
question and answer period, during which 
representatives of insurance companies 
and agencies were on hand. 


E. B. Moran Puts In 
Two Busy Days Touring 
Eastern Penna. District 


Philadelphia: E. B. Moran, Manager, 
Central Division, National Association of 
Credit Men, paid a busy two-day visit 
to the Eastern Pennsylvania district late 
in October. 

He addressed meetings of members and 
prospects in Wilmington, Delaware, and 
in Lancaster, Pa., the latter of which 
was attended by representatives of firms 
in the Lancaster, Harrisburg and York 
areas. He also held luncheon confer- 
ences with National President Charles 
E. Fernald and with the membership 
committee of the Eastern Pennsylvania 
Association. 


“Mr. Barton, | just had to make 
this suggestion personally |” 
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